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“L ong-term � nancial
relationships are 
b u i l t  o n  t r u s t 

that comes with integrity, hard 
work, and service,” says David 
Heide, CFP®, a � nancial advisor 
with Heide Wealth Management 
G r o u p  a t  R B C  W e a l t h 
Management. 

With shared values, Heide 
Wealth Management Group’s 
11-member team has 150 years of 
combined experience. � e team 
believes that service and � nancial 
success can—and should—go 
hand in hand. 

Responsive with 
Attention to Detail
� e team’s mission is to listen 
to clients, understand their 

MORE THAN MONEY
Heide Wealth Management Group’s goal is to create an 
exceptional client experience.

unique needs, build a roadmap 
for their f inancia l futures, 
and assist them through life’s 
journeys. The financial advi-
sors carefully research market 
repor t s f rom R BC Capita l 
Markets, Credit Suisse, and 
A rg u s  Re se a rch,  a l low ing 
them to build discretionary 
portfolios of individual stocks 
and exchange-traded funds. 
R BC Wea lth Management 
is a division of RBC Capital 
Markets, LLC, giving clients 
access to more RBC products 
and services—an asset for cli-
ents wanting big-� rm solutions 
with a small-� rm feel. 

“We provide our clients with 
the local, small-� rm experience 
yet have many global resources 

available to provide them with a 
wealth plan to help achieve their 
f inancial goals and dreams,” 
Heide says. “We understand 
what’s happening with each 
asset and share our knowledge 
with our clients. These tools 

are invaluable for our clients to 
make important decisions with 
con� dence.

“It’s an e�  cient way of man-
aging wealth for our advisory 
clients. They know what they 
own and what the fee structure 
is,” he adds.1

Moreover, th is in-depth 
research helps strengthen client 
relationships that the Heide 
Wealth Management Group 
works hard to cultivate.

More than Money
Through its responsiveness 
and attention to detail, Heide 
Wealth Management Group 
offers additional services like 
securities-based lending2 and 
the RBC wealth planning tool, 
which provides a retirement 
probabi l it y ana ly s i s  and a 
goals-oriented plan based on 
factors like inheritance, rental 
income, and real estate. 

“We design a portfolio fol-
lowed with ongoing manage-
ment and day-to-day customer 
service,” Heide says. “Our team 
approach, with the backing of 
RBC Wea lth Management, 
results in customized solutions 
and a level of client support 
t h a t ’s  c r i t i c a l  i n  t o d a y ’s 
rapid ly changing f inancia l 
environment.” 
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